
Ariba to Present at Leading BPO Conference

Recognized leader in Procurement Business Process Outsourcing to share insights, best practices and success strategies at January 30 event

SUNNYVALE, CA, January 26, 2006 – Ariba®, Inc. (Nasdaq: ARBA), the leading spend management solutions provider, today announced that Shahriar Broumand,
vice president and general manager, Ariba Managed Procurement Services, will present at the IDC Outsourcing Forum (West) on Monday, January 30, 2006 at the
Biltmore Hotel & Suites in Santa Clara, California. 

Ariba was recently recognized among the leading providers in the procurement business process outsourcing (BPO) services market by IDC in a report titled “Vendor
Needs and Strategies: Procurement BPO Competitive Landscape” (IDC #33947, September 2005). The company has more than 400 commodity experts and 700
spend management professionals across the globe who manage indirect procurement for some of the world’s leading and largest companies, including Lucent
Technologies and Harris Corporation. 

Mr. Broumand will participate in a roundtable discussion during which he will share insights, best practices and success strategies aimed at helping companies
understand how to design and execute effective outsourcing initiatives. 

"Few companies have the resources, expertise or infrastructure to effectively manage their spend across all categories,” Mr. Broumand said. “As a result, significant
savings are often left on the table. Outsourcing the procurement of non-core categories is a viable way for companies to capture some of these savings and drive
them to the bottom lines.” 

To learn more about Ariba’s Managed Procurement Services, please visit: www.ariba.com. To register for the IDC conference, please visit www.idc.com/outsourcingwest06.
www.idc.com/outsourcingwest06. 

About Ariba 
Ariba, Inc. is the leading provider of Spend Management solutions to help companies realize rapid and sustainable bottom line results. Successful companies
around the world in every industry use Ariba Spend Management software and services. Ariba can be contacted in the U.S. at 1.650.390.1000 or at www.ariba.com. 
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Ariba Safe Harbor 

Safe Harbor Statement under the Private Securities Litigation Reform Act 1995: Information and announcements in this release involve Ariba's expectations, beliefs, hopes, plans, intentions or strategies regarding the future and are forward-looking statements that involve risks and

uncertainties. All forward-looking statements included in this release are based upon information available to Ariba as of the date of the release, and we assume no obligation to update any such forward-looking statements. These statements are not guarantees of future performance and

actual results could differ materially from our current expectations. Factors that could cause or contribute to Ariba's operating and financial results to differ materially from its current expectations include, but are not limited to: delays in development or shipment of new versions of Ariba's

products and services; lack of market acceptance of Ariba's existing or future products or services; inability to continue to develop competitive new products and services on a timely basis; introduction of new products or services by major competitors; the ability to attract and retain qualified

employees; difficulties in assimilating acquired companies; long and unpredictable sales cycles and the deferrals of anticipated orders; declining economic conditions; inability to control costs; changes in the company's pricing or compensation policies; significant fluctuations in our stock

price; the outcome of and costs associated with pending or potential future regulatory or legal proceedings; the impact of our acquisitions, including the disruption or loss of customer, business partner, supplier or employee relationships; and the level of costs and expenses incurred by Ariba

as a result of such transactions. Factors and risks associated with its business, including a number of the factors and risks described above, are discussed in Ariba's Form 10-K filed December 7, 2005.  

http://www.ariba.com
http://www.idc.com/outsourcingwest06
http://www.idc.com/outsourcingwest06

